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families, fortunes,
and futures.

Intelligence-driven protection, investigations, and risk

advisory for families, enterprises, and leadership teams.

FORMER TIER 1 INTELLIGENCE & OPERATORS

sagglobal.com
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WHO WE SERVE

Built for people whose visibility creates exposure

High-net-worth families &
family offices

Privacy for the household, the heirs,
and the wealth behind them.

Corporate leadership & boards

Risk visibility before transactions,
crises, and headlines.
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CEOs & entrepreneurs

Protection that travels with the
principal and scales with the company.

Legal counsel & litigation teams

Facts gathered lawfully, handled
discreetly, ready for the matter.

Public figures &
entertainment talent

A public life on stage and on tour,
without a public address.

Government officials & agencies

Protective services and investigative
support from IC and special
operations veterans.



THE SAG INTELLIGENCE CYCLE

Every engagement runs on the same discipline

01 02

Direction Collection
Define your priorities Gather information
and requirements. lawfully.
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03

Analysis

Assess threats and
vulnerabilities.

04

Action

Deliver protection
and solutions.

05

Review

Monitor changes and
reassess as life moves.




WHAT WE DO

Four core capabilities, one integrated team

Executive Protection

Close protection for principals, families, and executives, at
home and across borders.

Secure travel & advance - Residential teams - Touring talent
- Retainer teams

Threat Assessment & Protective Intelligence

Map your exposure the way an adversary would: digital,
physical, and personal.

Exposure mapping - Digital footprint reduction -
Continuous monitoring

Private Investigations

For families, companies, and counsel. Facts gathered lawfully,
handled discreetly.

Litigation support - Due diligence & KYC - Asset tracing
- Digital forensics

Facility Hardening & Counter-Drone

Residences, offices, and campuses surveyed on site and
hardened on the ground and in the air.

Site surveys - Technical security - Counter-drone -
Response planning

Also: major-event security, training & instruction, and government advisory.
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USE CASE 01 - FAMILY OFFICE

A sale closes, and the family
name is suddenly public

A founder's company sale makes the news. The home
address, the children's schools, and daily routines are
a few searches away, and no one has a clear picture
of what is exposed.

Start here: Private Exposure Assessment —

WHAT SAG DOES

e Map the family's exposure the way an
adversary would: digital, physical,
and personal

e Reduce the digital footprint across data
brokers, records, and social traces

e Set continuous monitoring for new exposures
and emerging threats

THE OUTCOME

A family that knows what a stranger can find,
and a plan to shrink it.
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USE CASE 02 - EXECUTIVE TRAVEL

WHAT SAG DOES

A CEO flies into an unfamiliar

¢ Advance work on routes, venues, and lodging

city to close a deal before arrival
o Close protection on the ground, at home
A tight schedule, a high-visibility principal, and a and across borders

counterparty the team does not fully know. The deal * Due dlllggnce on the counterparty before
matters. So does everything around it. anyone sits down

Start here: Book a private call — THE OUTCOME

The principal focuses on the deal. SAG handles
everything around it.
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USE CASE 03 - LEGAL COUNSEL

WHAT SAG DOES

A lltlgE}tlon team needs faCtS e Asset tracing, due diligence, and KYC
that Wlll h()ld up e Cyber and digital forensics

e Litigation support and witness security when

Counsel needs to locate assets, vet a witness, or the stakes rise

understand who the client is really dealing with, without -
tipping anyone off. THE OUTCOME

Start here: SAG for attorneys — Facts gathered lawfully and handled discreetly

by a Virginia DCJS-licensed firm (11-30268).
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USE CASE 04 - RESIDENCE

A new estate with gates,
cameras, and an open sky

The family has moved in. The hardware is installed, but
Nno one has looked at the property the way an intruder
would, or from above.

Start here: Book a private call —

WHAT SAG DOES

e On-site survey of the residence, grounds,
and approaches

e Technical security and
counter-drone advisory

e Response planning for the household
and staff

THE OUTCOME

A home hardened on the ground and in the
air, with a plan everyone knows.

SAG - STRATEGIC ADVISORY GROUP - ILLUSTRATIVE SCENARIO
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TRUSTED, QUIETLY

Discretion is the service

Cabinet-level official The President's staff Grammy-
winning artists

Along with hedge funds, law firms, and public figures. SAG personnel come from NSA, ODNI, CIA,
FBI, USSS, SOCOM, Navy SEALs, and Army Special Forces.

VIRGINIA DCJS LICENSE 11-30268
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LEADERSHIP

Former Tier 1 Intelligence & Operators

Joshua Alphonso
FOUNDER & CEO

Andrew "Sully" Sullivan

CHIEF OPERATING OFFICER
18+ years with the Department of War and
the Intelligence Community. A graduate

of Georgetown's Executive MBA program,
he also holds an executive certificate from

the Program on Negotiation at Harvard
Law School.

Former DEVGRU (SEAL Team 6) operator.
Silver Star, 2x Bronze Star with Valor, Purple
Heart, 75+ combat missions. Leads
operations and training.

. indre Ranes
Sean Winter =

_ _ Peter Foschi
Director of Operations, Europe

Director of Strategy & Integration & Africa

Director of Training & Resiliency
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HOW TO ENGAGE

Four steps from first look to tull protection

01 02

Exposure Self-Check Private Call

Ten questions, two A confidential

minutes, scored privately conversation about your
in your browser. situation and priorities.
Take it — Book a call —»

03

Private Exposure
Assessment

Your exposure mapped
as an adversary sees it,
with a prioritized plan.

Request one —

Between engagements, follow SAG Insights for briefings on privacy, travel, and risk.

SAG - STRATEGIC ADVISORY GROUP

04

Ongoing Protection

Retainer teams,
continuous monitoring,
and review as life changes.

Talk to us —


https://sagglobal.com/self-check?utm_source=client-deck&utm_medium=pdf&utm_campaign=private-client-overview
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YOUR NEXT MOVE

Start with two minutes.

How much of your family can a stranger find? Take the Exposure
Self-Check: ten guestions, scored privately.

Quietly, completely, and on your terms.

Take the Self-Check — Book a Private Call

STRATEGIC
ADVISORY
GROUP

connect@sagglobal.com - 203-770-5461 - sagglobal.com
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